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A recent research report by
Jefferies pegs themarket size
of India’swedding industry at

around ~10 trillion (around $130 bil-
lion). If “wedding” were a retail con-
sumption category, itwould rank sec-
ond after food and grocery. An
estimated 8 to 10 million weddings
take place in India each year.

The average Indian wedding,
according to the Jefferies report, costs
more than three times the average
yearly household income. Given the
significance of this event, financial
planners emphasise the need to pre-
pare for it meticulously.

Startearly, set target
Planning for a wedding should begin
early. While the child is still young,
parents should decide how lavish a
wedding they would like to have and
set a target amount accordingly.

“Typically, parents have a refer-
ence point based on a wedding they
have attended. We gather details on
the type of wedding they envision—
the venue, number of guests, and
amount to be spent on jewellery,
clothing and the honeymoon. These
factors help us decide the budget,”
says Renu Maheshwari, Sebi regis-
tered investment advisor (RIA), co-
founder and principal advisor,
FinscholarzWealthManagers.

Adds Vishal Dhawan, chief finan-
cial planner, Plan Ahead Wealth
Advisors: “Questions related to
whether it will be a local or a destina-
tion wedding help families think
more deeply and provide realistic
estimates. In addition, they should
consider the amount of gold they
would like to gift, and whether it’s
already available or needs to be
acquired over time.”

He informs that the estimatedcost
of weddings today ranges from ~25
lakh to ~2 crore per child.

Once the present cost of the event
is decided, financial planners adjust
it for inflation. They usually factor in

two categories of inflation for wed-
dingplanning: gold andgeneralwed-
ding expenses.

“For gold,we lookat the long-term
historical data to estimate how its
cost is likely to rise. For other wed-
ding costs, we use the Consumer
Price Index plus 2-2.5 percentage
points. We usually factor in a higher
inflation rate for luxury weddings,”
saysMaheshwari.

Dhawan says he uses an inflation
rate of 6 per cent.

Once the target amount is
decided, plannersworkbackwards to
decide how much needs to be
invested annually to hit the target.

Investingingold
In South India, parents give a signifi-
cant amount of gold to their children,
making it the main expense in a
wedding.

“Once you have decided on the
amountof goldyouwould like to give,
invest each year in sovereign gold
bonds (SGBs) and accumulate the
required amount over time,” says
Deepesh Raghaw, Sebi RIA.

Dhawan adds that regular, disci-

plined buying hedges price risk—the
risk that goldpricesmaybehighclose
to the wedding date.

Some planners recommend SGBs
over gold exchange-traded funds
(ETFs) or gold funds. “SGBs offer
interest, have no expense ratio, and
are not taxable onmaturity. One also
doesn’t have to pay the goods and
service tax. Hence, they offer better
returns thangoldETFs,” saysRaghaw.

SGBs can be purchased through
banks or in the demat form through
one’s brokerage amount. Use SGBs if
you can hold them for eight years. If
you have a shorter horizon, go for
gold ETFs. Avoid buying jewellery
during the accumulation stage as the
current styles may become outdated
by the time of the wedding.

Buildingthenon-goldportfolio
Fornon-gold-related expenses, invest
in amix of equities and fixed income,
with their proportion depending on
the time horizon. “If the goal is
between one and five years away,
invest more in fixed income and less
in equities. If the goal is 5-10 years
away, tilt the portfolio towards

equities. And if the goal is over 10
years away, focusheavily on equities.
Invest via the systematic investment
plan (SIP) route tobenefit fromrupee-
cost averaging,” says Dhawan.

On the fixed-income side, use a
combination of fixed deposits and
debt mutual funds (MFs). “For those
in the higher tax brackets, debt MFs
are beneficial as they avoid regular
tax deduction at source (TDS). Those
in lower tax brackets need not worry
about TDS as they can claim it back
as a refund,” says Dhawan.

Five years before the wedding,
start shifting money from volatile
assets to fixed income.

Mistakestoavoid
Weddings involve social prestige. The
two families, the bride and the groom
may have divergent expectations
regarding how lavish the wedding
should be. These dynamics can lead
to overspending.

“Overspending on weddings
usually impacts the parents’ retire-
ment savings,” says Raghaw.

Prior to the wedding, start by cre-
ating a financial planor revisiting the
existing one. “Understand how wed-
ding expenses fit into your overall
financial situation. Evaluate howdif-
ferent levels of spending will impact
other goals like retirement, travel, or
housing.Have thesediscussions early
on toestablish limits onexpenditure,”
says Dhawan.

Emotional overspendingonphys-
ical gifts to the couple like a house or
a car can also affect other financial
goals. Also, remember thatweddings
are not the only major expense:
Future occasions, like the birth of
grandchildren or anniversaries, will
also require funds.

In recent times, youngsters have
begun to take personal and other
loans to fund lavish weddings for
themselves. “Avoid loans as they
often lead to a debt trap. Treat awed-
ding as adiscretionary financial goal:
Spend on it only if you have the
money,” saysMaheshwari.

Itwas the1960sandthecoldwarwasat its
peak.Aracewasorganisedbetweentwo
toprunners—onefromtheUnitedStates
(US)andtheother fromtheSovietUnion.
TheUSrunnerbeathisSovietcounterpart.
TheSovietmedianeededtoreport the
newspositively.Thespin itgavewas,
“Soviet finishessecond,USrunnerends
secondlast.”

Thisepisode isnowpartof thebroader
folkloreaboutColdWar-era
propaganda. It illustrateshow
informationcanbespunto
influencepublicperception. It
alsohighlights spindoctors ’ role
inpresenting factuallycorrect
butmisleadingstatements.

Letmeturnto the Indian
mutual fund(MF) industry. It
scoresveryhighontransparency
andhasset standards for the
world to follow.OnereasonMFs
arepopular is theavailabilityof
independent ratings thatcome
frommediahousesand
specialisedresearchentities.Thespread
anddemocratisationof socialmedia
means farmoreresearch. It isnowdoneby
manymorebigandsmall entities thatcan
easilyaccess informationoneveryMF
schemefrompublic forums,download it,
andprocess itasdesired.

In this seaof transparency, someareas
coulddowithmoreof it.Forexample, the
priceofgold (used inbenchmarks)
dependsonfourvariables: thepriceat the
LondonBullionMarketAssociation
(LBMA);conversiontorupeesat the
ReserveBankof India referencerate; taxes
in India;andshippingcosts.

The finalprice isderivedbyapplyinga
formula thatutilises theseparameters.
While the first twoparametersarepublicly
available, the latter twoarenot,making it
difficult for investors todeterminethe

finalpriceontheirown.
ManyhybridMFschemeshave

combinationbenchmarks: forexample,65
percentequity, 15percentcomposite
debt, 10percentglobal securities, and10
percentgold.

Whileequitybenchmarkdatamaybe
accessible, compositedebt index,global
securities index,andgoldpricesoftenare
not.Thismakes ithard foran investoror
researcher tocomputespecifichybrid
benchmarkvalues.

As theMFmarketdeepens,more
investorsareemployingsophisticated
strategies tooptimise their risk-adjusted
returns.Theneedforgreater transparency
inprovidingdata forcalculatinghybrid
benchmarkvaluesorgoldpriceshas
becomeparamount.

Indexproviders in India’s securities
marketarecoveredbyaglobal-standard
regulatory framework. It encompasses
rules foraccountability,dispute
resolution,governancenorms,disclosures

onconflictof interest, anda
codeofconduct. It already
provides for thedissemination
of index informationto
“subscribers”,whether free
orpaid.

Truthbe told,more
transparencyneverhurts. In the
racestory,even if thedataon
howmanypeople rantherace
andtheir timinghadbeen
provided, itmaynothavemade
asignificantdifference.Access
tomediawas tightlycontrolled
incommunistSovietUnion in

thosedays.But today, socialmediagives
instantaccess todata. It’s freelyavailable
toall.Peddlingsuchadistortedversionof
eventswould leadtowidespreadridicule
of suchanentity.

Someof theMFproductsmentioned
abovemaynotbesystemically important
today,but theyaregrowingrapidly. It is
crucial that thisdatabemadepublic.
Academicsandinvestorswill thenbeable
touse it todotheirownresearchand
challengewrongconclusions.

AveryseniorMFprofessional informed
methat thisdemandforgreater
transparencyhasnotbeenraisedbefore,
hence thisarticle.

ThewriterheadsFee-Only InvestmentAdvisors
LLP,aSebi-registered investmentadvisor;X
(formerlyTwitter):@harshroongta

While these MF
products are not
systemically
important yet,
data about them
should be made
public for
academics and
investors to do
research and
challenge
incorrect
conclusions

TRUTH BE TOLD
HARSH ROONGTA
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Apleatoprovidemore
mutual funddata

Useportfoliocomprisingequitiesandfixedincometoaccumulatecorpusforotherexpenses

Hedge price risk: Accumulate
gold bonds for wedding

MUST-KNOW FACTS
ABOUT WEDDING
INSURANCE
WHAT IS COVERED?
n Cancellation or postponement
of wedding
n Property damage or loss (venue, gifts,
etc.) due to fire, earthquake, burglary
n Personal accident coverage for key
individuals
n Public liability coverage for injuries to
guests at venue

KEY EXCLUSIONS
n Event cancellation due to government
shutdown, terrorist activities, kidnapping
nGradual wear and tear
nNegligence or deliberate malintent

COST
n Premiums range from 0.5% to 1% of
sum insured

TIPS
nMaintain thorough documentation
(e.g., lists of gifts) for claims
nRecord all wedding expenses
systematically

Source: SecureNow

NOTICE FOR SALE OF ASSETS
ULTRAMINE PIPETECH PRIVATE LIMITED (IN LIQUIDATION)

Regd.Office.:40, Strand Road, 3rd floor, Room No-4, Model House,
Kolkata -700 001, West Bengal
(CIN-U25209WB2007PTC114987)

Sale of Assets of Ultramine Pipetech Private Limited ("Corporate Debtor") which is part of the Liquidation
Estate formed by the Liquidator, appointed by the Hon'ble National Company Law Tribunal, Kolkata bench
order dated) dated 22ndAugust, 2023 to be read with order dated 20th November, 2023. The sale of assets will
take place through the e-auction platform https://right2vote.in/login/. The details of the auction, assets to be
auctioned, their reserve price, EMD amount & incremental bid is given in the below tables:
SR. PARTICULARS DETAILS
NO.
1 Date and Time of Auction Wednesday, 14thAugust, 2024,

Between:12.30 pm to 2.30 p.m
(with unlimited extension of 5 minutes each)

2 Last Date for Submission of Bid Documents Tuesday, 30th July, 2024
3 Last Date for Submission of Earnest Money Deposit Monday, 12th August, 2024
4 Address and e-mail of the Liquidator Reg.Address:20 N.S Road, Block-A, 1st Floor,

Room No.-15 Kolkata-700001.
Reg.Email Id:cirp.ultramine@gmail.com

Details of Assets Reserve Initial Incremental
Price (Rs.) Earnest Money Value

Deposit (Rs.)
1. Inventory Items consisting of PVC pipes & 6,85,437 68,540 Rs. 2,000

fittings, sanitary fittings, filters and dansani (Rupees Two
bathroom furniture. Thousand Only)
(Address 144/145 J N Mukherjee Road,
Gusuri, Howrah 711107)

For any query regarding E-auction, contact: Mr. Rakesh Kumar Agarwal -Liquidator at +91 33 4003
5538,Email:cirp.ultramine@gmail.com.
For any query regarding E-auction portal, contact: Mr. NeerajGutgutia at +91- 99205 91306,
E-mail: neeraj@right2vote.in.
For detailed terms and condition of E-auction sale, refer details/documents available on https://right2vote.in/
eauction/.

Sd/- Rakesh Kumar Agarwal, Liquidator
In the matter of Ultramine Pipetech Private Limited (In Liquidation)

IBBI Registration NO: IBBI/IPA-001/IP-P00443/2017-18/10786
AFA Valid till 24th January, 2025

Registered Address: 20, N.S Road, Block-A, 1st Floor, Room No.-15, Kolkata-700001
cirp.ultramine@gmail.com

Date: 15th July, 2024
Place: Kolkata

SBI DOVER PLACE BRANCH (40229)

Date: 15.07.2024
Place:Dover Place, Kolkata

Authorized Officer,
State Bank of India

Gold Ornaments
Auction Notice

Some individual /persons who had availed Gold Loans from SBI, Dover
Place Branch, by pledging gold ornaments, have defaulted in repaying
as per schedule. Who have not properly responded to the notice/ notices
or the notice returned undelivered in these circumstances, it has been
decided by the competent Authority that if the gold loan(s) is /are not
liquidated before 4 P.M. of the previous day, the day of auction, pledged
ornaments will be publicly auctioned at under mentioned time and date at
the branch premises/ Gold Hub, without further notice. All expenses
incurred in this connection will be borne by the borrower(s). Bank reserve
the right to postpone/withdraw the auction at any time and stop the auction
in the middle. Successful bidder can pay the full amount and obtain
possession of ornaments.

180, Rashbehari Avenue, Kolkata -700029
E-mail: sbi.40229@sbi.co.in

Weight of Gold
Ornaments (Gms)

Sl.
No.

Purity
(Carat)

Date of
Auction

Proposed
Time of
Auction

No.of
Items

1.

2.

3.

Gr. Wt. 64.100
Net Wt. 59.000

Gr. Wt. 30.700
Net Wt. 25.000

Gr. Wt. 35.900
Net Wt. 33.000

1 PC.Chain
With Locket

3.00 P.M
To 4 P.M.

3.00 P.M
To 4 P.M.

22 C

22 C3.00 P.M
To 4 P.M.

22 C

Borrower Name: Prasad Raja

4 PC.Churi

1 PC. Necklace
with 33 stone

22.07.2024

22.07.2024

22.07.2024
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